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Semantics and Pragmatics 
 

Lecture 13 
 

 

Co-operative Principle 

 

In a normal conversation, a speaker tries to:  

1- Give relatively specific answers to questions. 

2- Give new information that the hearer doesn‟t already know. 

3- Give information that is relevant to the topic of conversation.  

4- Give information in a way that is easy to understand. 

5- Avoid ambiguity, or potentially misleading statements. 

 

- The previous points reflect what we call in pragmatics the Co-operative 

Principle, the social rule which speakers try to follow in conversation.  

 

- The Co-operative Principle can be stated simply as „be as helpful to your 

hearer as you can‟.  

 

- The fact that speakers normally try to follow this principle is used by hearers in 

making inferences from the utterances they hear. 

 

- Being co-operative in conversation obviously involves more than simply telling 

the truth, although truthfulness is part of co-operativeness. 

E.g. 

The second speaker in the following conversation is telling the truth, but is not 

being co-operative: 

 

Mother: ‘Who put the cat in the bathtub?‟ 
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Son (who knows who did it): „Someone put it there.‟ 

 

 اٌزؼبًٚٔ اٌّجذأ

 

: ٌسبٚي ِزسذس ػبدٌخ، ِسبدثخ فً

. أسئٍخ ػٍى ٔسجٍب ِسذدح إخبثبد إػطبء - 1

. ثبٌفؼً  ٌؼشفٙب لا اٌّسزّغ اٌزً اٌدذٌذح اٌّؼٍِٛبد إػطبء - 2

. اٌّسبدثخ ثّٛظٛع اٌصٍخ راد اٌّؼٍِٛبد إػطبء - 3

. فّٙٙب ٌسًٙ ثطشٌمخ اٌّؼٍِٛبد إػطبء - 4

. ِسزٍّخ ِعٍٍخ ثٍبٔبد أٚ اٌغّٛض، ردٕت - 5

 الاخزّبػٍخ  اٌمٛاػذ اٌزؼبًٚٔ، اٌجشاغّبرٍخ ِجذأ فً ٔسٍّٗ ِب رؼىس اٌسبثمخ إٌمبغ- 

. اٌّسبدثخ فً اٌّزىٍٍّٓ  ٌززجؼٙب أْ ٌسبٚي اٌزً

 اٌّسزّغ ٌزؼٍك فٍّب ِفٍذح رىْٛ "أٔٙب ػٍى ثجسبغخ اٌزؼبًٚٔ اٌّجذأ إْ اٌمٛي ٌّىٓ- 

. ٌه  وّب

 اٌسبِؼٍٓ لجً ِٓ ٌسزخذَ اٌزي اٌّجذأ ٘زا ارجبع ػبدح  ٌسبٌْٚٛ اٌّزىٍٍّٓ أْ زمٍمخ- 

. ٌسّؼٛٔٗ اٌٍزي اٌىلاَ ِٓ اسزٕزبخبد صٕغ فً

 اٌشغُ ػٍى اٌسمٍمخ، لٛي ِدشد ِٓ أوثش ٌٕطٛي اٌٛاظر ِٓ اٌّسبدثخ فً اٌزؼبٍٚٔخ وٛٔٙب- 

 .اٌّشزشن operativeness ِٓ خضء ٘ٛ اٌصذق ِٓ

 اٌّثبي سجًٍ ػٍى

: اٌزؼبٍٚٔخ ٌزُ لا ٌٚىٓ اٌسمٍمخ، ٌمٛي اٌزبًٌ اٌسٛاس فً اٌثبًٔ اٌّزسذس

 الاسزسّبَ؟ زٛض فً اٌمػ ٚظغ ِٓ: 'الأَ

  ٕ٘بن ِب شخص ٚظؼٙب ( رٌه فؼً ِٓ ٌؼشف اٌزي': )الاثٓ

 

Maxims of Grice 

 

The philosopher Paul Grice developed four components (called maxims) of 

conversational cooperativeness. These Maxims of Grice are: quantity, quality, 

relation and manner.  

 

We will discuss them briefly here: 
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1- Maxim of Quality: Truthfulness – do not say what you believe to be false. 

2- Maxim of Relation: Relevance – keep to the topic of the conversation. 

3- Maxim of Quantity: Informativeness – tell the hearer just what he needs to 

know, no more and no less. 

4- Maxim of Manner: Clarity – speak in a way that the hearer will understand. 

 

Implicature 

 

- There might be situations in which one or more of the maxims might seem to be 

violated, but in fact the hearer‟s assumption that this is not the case leads him to 

a particular inference from the speaker‟s utterance.  

- We will look at an example of a situation like this to make this idea clearer.  

- If a speaker says “Mary speaks French” this would not normally lead the hearer 

to think that “Mary is John‟s daughter.”  

- However, if you ask me for example “Do any of John‟s daughters speak a foreign 

language?”, and I reply “Mary speaks French”, now it would be reasonable for 

you to conclude that Mary is John‟s daughter. 

 خشٌس ثٛاثذ ِٓ

  اٌثٛاثذ ٘زٖ . اٌّسبدثخاٌزؼبٍٚٔٗ ِٓ( ثٛاثذ رسّى )ػٕبصش أسثؼخ خشٌس ثٛي اٌفٍٍسٛف غٛس

. اٌطشٌمخ ٚ ٚاٌؼلالخ ٚإٌٛػٍخ، اٌىٍّٗ،: ً٘ خشٌس ِٓ

 : ٕ٘ب ثئٌدبص سٕٕبلشُٙ

. وزة أٔٗ رؼزمذ وٕذ ِب رمً لا - اٌصذق: إٌٛػٍخ  ػٕصش - 1

. اٌّسبدثخ ِٛظٛع ػٍى ػٍى اٌسفبظ - ثبٌّٛظٛع اٌصٍخ: اٌؼلالخ ػٕصش - 2

 أوثش لا ِؼشفزٗ، إٌى ٌسزبج أٗ اٌّسزّغ ِب فمػ ألٛي - Informativeness: اٌىٍّخ  ػٕصش - 3

. ألً ٚلا

. ٌفّٙٙب سٛف اٌّسزّغ ثطشٌمخ اٌزسذس - اٌٛظٛذ: اٌطشٌمخ  ػٕصش - 4

 

 اٌزؼشٌط

 اٌٛالغ فً ٌٚىٓ ٌٕزٙه، أٔٗ ٌجذٚ لذ ثٛاثزٙب ِٓ أوثش أٚ ٚازذ أي فً زبلاد ٕ٘بن رىْٛ لذ- 

. اٌّزسذس اٌىلاَ ِٓ سٍّب الاسزذلاي إٌى ثٗ ٌؤدي اٌسبي ٘ٛ ٌٍس ٘زا ثأْ اٌّسزّغ افزشاض
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. ٚظٛزب أوثش اٌفىشح ٘زٖ ٌدؼً اٌٛظغ ٘زا ِثً ػٍى ِثبي فً ٕٔظش سٛف ٚٔسٓ- 

 اٌّسزّغ اْ ػبدح ٌؤدي لا أْ شأٔٗ ِٓ ٘زا " اٌفشٔسٍخ رزسذس ِبسي "ٌمٛي اٌّزىٍُ وبْ إرا- 

." خْٛ اثٕخ ً٘ ِشٌُ "ثأْ ٌؼزمذ

 ،"أخٕجٍخ؟ ثٍغخ رزسذس خْٛ ثٕبد ِٓ أي " اٌّثبي سجًٍ ػٍى رسإًٌٔ وٕذ إرا رٌه، ِٚغ- 

 ِشٌُ أْ ٔسزٕزح أْ ٌه ثبٌٕسجخ اٌّؼمٛي ِٓ سٍىْٛ ٚاَْ ،"ِبسي اٌفشٔسٍخ ٌزسذس "ٚأسد

. خْٛ اثٕخ ً٘

 

- You reached this conclusion in the previous example  because you assume that I 

would make a relevant reply to your question. In the above situation, if Mary 

were not in fact John‟s daughter, then my reply would not be relevant.  

- Thus, it is sensible for you to reason as follows:  

- If Mary were not John‟s daughter, his reply would not be relevant: I assume that 

his reply IS relevant and therefore Mary IS John‟s daughter. 

-  

- The example we have just discussed is a case of implicature.  

- The hearer reaches the conclusion that Mary is John‟s daughter only if it can be 

assumed that the speaker is being helpful. 

- Thus, the inference that Mary is John‟s daughter is an implicature of the 

utterance „Mary speaks French‟ in our example. 

 

- Implicature is a concept of utterance meaning (as opposed to sentence 

meaning).  

- Implicature is related to the method through which speakers understand the 

indirect illocutions of utterances. 

- In a case of implicature the hearer assumes that the speaker is not violating 

one of the conversational maxims we mentioned (relevance, informativeness, 

clarity.. etc.) 
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 اٌشد ٌدؼً أْ شأٔٗ ِٓ أٔب أْ رفزشض لأٔه اٌسبثك اٌّثبي فً الاسزٕزبج ٘زا إٌى ٚصٍذ- 

 ثُ ، اٌٛالغ فً خْٛ اثٕخ ِشٌُ رىٓ ٌُ إرا أػلاٖ، اٌّزوٛسح اٌسبٌخ فً. اٌصٍخ راد سؤاٌه ػٍى

 .اٌصٍخ راد سدي ٌىْٛ لا سٛف

: ًٌٍ ِب ٌسجت ٌه ثبٌٕسجخ إٌّطمً فّٓ ٚ٘ىزا،- 

 ٚثبٌزبًٌ اٌصٍخ، راد ٘ٛ سدٖ أْ ٚأفزشض: صٍخ راد رىْٛ لا إخبثزٗ خْٛ، اثٕخ ِشٌُ رىٓ ٌُ إرا- 

. خْٛ اثٕخ ً٘ ِشٌُ

. اٌزؼشٌط ِٓ زبٌخ ٘ٛ فمػ ٔبلشٕب اٌّثبي- 

 اٌّزىٍُ أْ افزشاض أِىٓ إرا إلا خْٛ اثٕخ ً٘ ِشٌُ أْ ِفبد٘ب ٔزٍدخ إٌى ٌصً اٌّسزّغ- 

. ِفٍذا

 ٌزسذس ِبسي 'ٌٍٕطك اٌزؼشٌط ٘ٛ خْٛ اثٕخ ً٘ ِشٌُ أْ رٌه ِٓ الإسزذلاي فئْ ٚ٘ىزا،- 

. ِثبٌٕب فً "اٌفشٔسٍخ

(. اٌدٍّخ ِؼٕى ِٓ اٌؼىس ػٍى )اٌىلاَ ِؼٕى ِفَٙٛ ٘ٛ اٌزؼشٌط- 

 ِٓ اٌّجبششح غٍش illocutions اٌّزسذثٍٓ ٌفُٙ خلاٌٙب ِٓ اٌزً اٌطشٌمخ إٌى اٌزؼشٌط ٌشرجػ- 

 .اٌىلاَ

 اٌزً اٌّسبدثخ ثٛاثذ ِٓ ٚازذح رٕزٙه لا اٌّزىٍُ أْ ٌفزشض اٌّسزّغ اٌزؼشٌط زبٌخ فً- 

.( اٌخ .. ٚاٌٛظٛذ informativeness اٌصٍخ، )روشٔب
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Semantics and Pragmatics 
Instructor: Abdulrahman A. Alsayed 

Prepared by: Abu Bakr 

Lecture 13 

 

1. One of the following DOES NOT apply to a normal conversation: 

a. A speaker tries to give relatively specific answers to questions. 

b. A speaker tries to avoid giving new information that the hearer 
doesn’t already know. 

c. A speaker tries to give information that is relevant to the topic of 
conversation.  

d. A speaker tries to give information in a way that is easy to 
understand. 

 

2. “Be as helpful to your hearer as you can”. This statement 
represents: 

a. The Co-operative Principle 

b. The Operative Principle. 

c. The Co-understanding Principle. 

d. The understanding Principle. 

 

3. This principle is applied by: 

a. The speakers 

b. The hearers 

c. Both 

d. Neither 

 

4. Being co-operative in conversation obviously involves: 

a. Telling the truth. 
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b. Being co-operative. 

c. Both together. 

d. Neither 

 

5. Paul Grice developed four components of conversational 
cooperativeness called: 

a. The four Pauls. 

b. The four Maxims 

c. The four components 

d. All false 

 

6. Truthfulness – do not say what you believe to be false. This is 
the Maxim of: 

a. Quantity 

b. Manner 

c. Quality 

d. Relation 

 

7. Relevance – keep to the topic of the conversation. This is the 
Maxim of: 

a. Quantity 

b. Manner 

c. Quality 

d. Relation 
 

8. Informativeness – tell the hearer just what he needs to know, no 
more and no less. This is the Maxim of: 

a. Quantity 

b. Manner 
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c. Quality 

d. Relation 

 

9. Clarity – speak in a way that the hearer will understand. This is 
the Maxim of: 

a. Quantity 

b. Manner 

c. Quality 

d. Relation 

 

10. When one or more of the maxims  seem to be violated but 
the hearer assumes that the speaker make a relevant reply to his 
question, this is called: 

a. Implicature  

b. Implication 

c. Utterance 

d. All false 

 

11. Implicature is related to the method through which 
speakers understand the………of utterances. 

a. Direct illocutions 

b. Indirect illocutions 

c. Direct locutions 

d. Indirect locutions 

 

12. In a case of implicature the hearer assumes that the 
speaker is……………..one of the conversational maxims. 

a. Not violating 

b. Violating 
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c. Ignoring 

d. Not ignoring 

13. If your spouse asks, "...have you seen my car keys?" and 
your answer is:” Yes, it is on the table.”. Which maxim does 
apply? 

a. Quantity 

b. Manner 

c. Quality 

d. Relation 

 

14. If your spouse asks "How was your day?" and you say "I 
hate tomatoes". Here the Maxim of ……. Is violated. 

a. Quantity 

b. Manner 

c. Quality 

d. Relation 

 

15. If your friend asks, "How does my new shirt look?" and you 
respond "It's interesting," you have broken Maxim of……………  

a. Quantity 

b. Manner 

c. Quality 

d. Relation 

 
 

 
 

------------------------------------------------------------------------------------------------------------------------------- 
 

------------------------------------------------------------------------------------------------------------------------------- 
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